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When I became the CEO of FINCA Haiti in 2012, the 
country and our organization were still reeling from 
the effects of the 2010 earthquake. FINCA Haiti, one  
of FINCA’s oldest and most enduring programs, was 
serving just 1,200 clients through only four branches.

Today, I’m happy to report that FINCA Haiti is boom-
ing and we are reaching 10,400 clients (as of January 
2014) of whom 85 percent are women. The on-time  
loan repayment rate is 98.8 percent! As a CEO, that  
makes me proud!

FINCA Haiti has made a remarkable turnaround in the 
aftermath of the earthquake. Our success since then is 
owed to the resilience, cooperation, collaboration, focus 
and commitment of our amazing local team, and the 
faithfulness of FINCA’s donors!

Within the last 12 months, we’ve opened three new 
branches, introduced new loan products that include  
agriculture and small enterprise loans, and launched cash 
and mobile banking services, making it easier for our clients 
to conduct safer, less costly transactions.  

The ongoing support from FINCA’s faithful and dedicated 
donor community has been critical, and I hope that testi-
monials from FINCA Haiti clients like Madame Julia Pierre are a 
good representation of the impact of their contributions.

“I am a 58-year-old woman. I live in Croix-des-Bouquets, a 
little city in Cul-de-Sac Plain. When I grew up, my mother  
supported us by retailing groceries. My father died when I  
was a baby. I started selling coffee when I was 12 years old.

“I am a mother of two young men. A year ago, I started 
selling peas, fruit and vegetables. I purchase from farmers 
and then sell at home. I needed money to expand my little 
business. A friend told me about FINCA and invited me to a 
Village Bank named Fanm Vayan (Valiant Women). I accepted, 
and took part in a meeting. I appreciated the solidarity of 
the women and decided to become a member. After several 
meetings where the loan officer explained loan management 
to me, I received my first loan of 6,000 gourdes ($137). This loan 
helped me buy more peas and vegetables. I repaid on time, 
and I am now managing a loan of 9,000 gourdes ($207).

“FINCA loans are really important for me because they don’t 
ask me for collateral, and I repay on a monthly basis, which is  

better for me and helps me put more money in my business 
a little longer. My business is more profitable now, and I am 
glad that FINCA is my partner. I am already thinking what other 
produce I can add to my business with my next loan.”

At FINCA Haiti, we define work well done by the impact we 
make on our clients’ lives, and by how efficiently and profes-
sionally we conduct our business with them. Yes, as you can 
imagine, Haiti is a deeply challenging environment, and, yes, 
it can sometimes seem overwhelming to outsiders looking in. 
But for those of us who work here, there’s not a day that comes 
to an end when we don’t look to one another and say FINCA 
Haiti is making a difference!

We hope you’ll continue to support our work to help  
more hardworking clients and their families in Haiti aspire  
to a better future.

	 	 	KmGeunkel
                             Kim Guenkel
                             FINCA Haiti CEO

FINCA Haiti Is On Solid Ground!
A Message from FINCA Haiti’s CEO

FINCA Haiti client Pierre Julia
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News From The Field
Uganda’s Growth Since  
President Clinton’s visit
Last December, a friend sent us a photo of President Bill Clinton in 1998 
holding a baby that a Ugandan mother had named after him, along 
with a more recent photo of the two of them reuniting. The first photo 
was taken when the President and First Lady Hillary Clinton were visiting 
FINCA Uganda, which got us to thinking about how our program has 
grown between their visit and now. 

When the Clintons visited, 
FINCA Uganda was already six 
years old. It got its start when a 
group of people in Minnesota 
asked us if we could take the 
microlending model that we 
had developed in Latin America 
and introduce it in Africa. We 
were definitely willing to try. 
They pooled their resources 
and FINCA Uganda, our first African program, was born. That vision continues to 
 grow and provide opportunities more than two decades later.

Today, in addition to providing loans, FINCA Uganda is a licensed microfi-
nance deposit institution, making it possible for more than 120,000 women 

and men to establish savings 
accounts which create personal 
safety nets for planned, and 
unplanned, life events. FINCA 
Uganda also is piloting some  
of FINCA’s most promising new  
programs including Youth  
Savings and Clean Energy,  
both that have been supported 
through grants and the gifts of generous, forward-thinking FINCA donors.

The Virtuous Cycle Created Through Giving
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One of FINCA’s primary goals is to help clients 
generate enough income so that their children can 
stay in school. For those whose children make it all 
the way through secondary school, family finances 
might make university study an impossibility, but not 
for the children of some FINCA Azerbaijan clients.

In November 2013, FINCA Azerbaijan awarded 
eighteen scholarships to clients’ children who had 
been accepted into universities but who lacked 
the financial wherewithal to attend. One scholar-
ship recipient is Farida Aliyeva, who recently  
began her studies at Baku State University. Farida 
said she heard about the scholarship program 

when she read a text message from FINCA on her father’s cell phone. Her father, Mobil  
Aliyev, is grateful that FINCA is so committed to helping Azerbaijan youth, and he is 
thrilled that his daughter can do more than just dream about going to university!

You’re part of the realization of Farida’s dream, and we thank you for continuing to sup-
port fathers like Mobil, and young women like Farida. Let’s keep the virtuous cycle going!

Farida Aliyeva, FINCA Azerbaijan  
scholarship recipient. 

Top: President Clinton and  
namesake now, and in 1998. 

Bottom: President Clinton 
and First Lady Hillary Clinton 
visit FINCA Uganda clients 
in 1998.
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 1998  2013
 14,651 No. of Borrowers 56,712

 457 No. of Village Bank Groups 2,605

 $103 Average Loan Size $524

 $2.7 million Total Loans Disbursed $45.9 million

 0 No. of Savers 121,499 

 0 Total Client Savings $12.5 million

 1998  2013
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“We arrived at the FINCA loan office in the heart 
of Leon around noon and were greeted with open 
arms by Xiomara Patricia Montenegro Pacheco, the 
branch manager. Mellinda and I wanted to see, first 
hand, the impact that PurpleDirt purchases are mak-
ing in the Nicaraguan community, so off we went  
on a thrilling motorcycle ride down a windy dirt road.

“At the Santa Maria Church, we met one of  
FINCA’s newest groups.  Beside a humble house  
and wedged between two clotheslines, a barbed 
wired fence and a broken down brick wall sat eight wom-
en and one man on plastic chairs out in the open air. Each 
had a slightly different story, but they all had a common 
goal—each and every one of them is trying to expand 
their business to feed and support their families.

“What makes FINCA interesting is its community-based 
accountability model. Entrepreneurs, similar to the nine 

people we met, form small groups to source loans. The belief is 
that your group will keep you inspired, will motivate you through 
countless small business cycles, and will ultimately increase your 
overall rate of success. If one member of the community fails, the 
others are there to offer support and help close the gap.

“The group we met will receive a loan of US $350. Between nine 
people, that works out to under $40 
per person. Forty dollars! Think about 
how quickly we spend $40. Now think 
about how much that $40 means to 
a FINCA client in Nicaragua, and how 
far every purchase from PurpleDirt 
can go to change lives!

“It was a humbling experience, 
and I am proud to say, from my 
heart, my mind and my soul, that 

I truly believe that PurpleDirt 
is making a 
difference in 
Nicaragua.”

Making a Difference Down  
a Dusty Road in Nicaragua
Erin Walker, Founder of PurpleDirt, a collective of female artists 
and organizers based in Nicaragua and Canada, and Mellinda-
Mae Harlingten, Head Designer for Bones and Stones,  
visited FINCA Nicaragua to experience how their 
contributions are changing lives.

I first met Don Yovanni at the FINCA 
San Salvador Branch when he agreed to 
participate in a survey that helps FINCA 
measure its social impact. Don Yovanni 
is 47-years old, married and the father of 
three children. He owns a bicycle rental 
shop from which he rents bicycles for $1 
an hour to local Salvadorans. As we talk, 
he tells me that if it weren’t for a FINCA 
loan, he would have lost his business 
last year and, very likely, his ability to 
provide for his family.

As a child, Don Yovanni wanted to 
study engineering and join the Air 
Force, but his parents were very poor, so 
he started painting cars instead. After 15 
years of inhaling toxic paint chemicals, 
he developed lung problems and was 
forced to forge a new path.

Don Yovanni enjoyed fixing things 
and loved bicycles. When his search for 
new jobs was unsuccessful, he started fixing bikes on the side 
of a main road in San Salvador. With his limited savings, he 
purchased some bikes to rent, and a battered pickup truck that 
allowed him to transport the bicycles to different locations. With 
loans from friends, he bought additional bikes and, eventually, 

was able to provide for his family again.
Over time, his bicycle fleet aged, and 

Don Yovanni needed to purchase new 
ones to keep his business competitive 
and viable. He couldn’t qualify for a  
traditional bank loan, but FINCA was 
more than willing to lend its support.  
With a $4,000 loan, Don Yovanni 
purchased 60 new bicycles which he 
anticipates will last four years.

Bicycles aren’t Don Yovanni’s only  
passion. He grows orchids, collects 
unique U.S. dollar coins, and paints and 
carves wood. Over the years, he’s built 
his family’s house by himself. When 
asked what he considers his proudest 
accomplishment, Don Yovanni responds 
unequivocally: his children. He wants 
them to study, and is committed to give 

them the opportunities he didn’t have.
He is grateful to FINCA for trusting  

him to repay his loan, and allowing him to continue to pursue 
his dreams.
IIulia	Sandu	went	to	El	Salvador	as	a	FINCA	Client	Assessment		
Tool	(FCAT)	Survey	Manager	and	has	since	joined	the	FINCA	Junior	
Management	Program.

Turning a Love for Bikes into a Livelihood A report from the field

Top: FINCA  
Nicaragua Village  
Bank Meeting; 

Purple Dirt Founder 
Erin Walker (below) 

at a Village Bank 
Meeting

FINCA	El	Salvador	client	Don	Yovanni		
and	FINCA	Fellow	Iulia	Sandu
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By its most simple definition, a legacy is a gift by will, 
especially of money or other personal property, com-
monly known as a bequest; or something transmitted 
by, or received from, an ancestor or predecessor, or 
from the past.

A legacy gift can be something as simple as a piece 
of property willed to a survivor, or a favorite family 
recipe that is passed down through the generations. 
It can be a statue or a building designed to honor the 
life’s work of someone whose creativity or service has 
truly impacted society. It can be a gift of funds set up 
in a trust that will allow an organization to expand 
its outreach and impact. Or it might be the proceeds 
of an investment disbursed to recipients so they can 
continue the work of the giver, or develop their own 
way to make the world a better place.

No matter the manifestation of the gift, a legacy gift 
is one that keeps on giving into perpetuity.

One of the best ways to create a lasting impact on 
the world is to join FINCA’s Legacy Society and make 
a planned gift that will support our clients for genera-
tions to come.

A legacy gift—funded not through money you send 
today, but a gift that conveys after your lifetime—will 
ensure that FINCA’s work continues for generations. 
Such gifts can include certificates of deposit, individ-
ual retirement accounts or other retirement accounts, 
life insurance policies, and brokerage or mutual fund 
accounts.

A legacy gift benefits both you and FINCA:
n	 It costs nothing now;
n	 It can reduce taxes on your estate;
n	 It lets you provide for both FINCA and your 
 loved ones; and
n		You can change beneficiaries at any time.
Regardless of size, your gift will make a huge differ-
ence for FINCA clients and, because it funds small 
loans—not grants—your legacy of generosity will 
continue in perpetuity.

Joining FINCA’s Legacy Society can be as simple as 
providing your financial planner, legal advisor or ac-
count administrator with the following information:

“I hereby give (percentage, residuary, share or specific 
amount or asset) to FINCA International, Inc., a New York 
not-for-profit corporation with its principal office at 1201 
15th Street, NW, 8th Floor, Washington, DC 20005.” Please 
note FINCA’s tax ID: 13-3240109.

For more information about FINCA’s Legacy Society, 
contact Mabel Valdivia at (202) 971-4657 or at Mabel.
Valdivia@FINCA.org.

From Generation to 
Generation, Your Gift 
Keeps Giving

Help FINCA Feed the Hungry 
with Matching Funds
Think about the last time you 
felt hungry. Now think about 
just how easy it can be for 
you to alleviate that feeling 
for thousands of women and 
their families by making a gift 
to FINCA today.

FINCA is a participant in the 
annual $1 million challenge 
grant to fight hunger from 
Alan Shawn Feinstein and the 
Feinstein Foundation. They’ve 
generously offered matching 
funds to help FINCA’s donors 
multiply the impact of their 
support.

To help us provide hope and 
opportunity to more of the 
poorest people on earth, we’re 
asking you to help us raise 
$1 million, so we can secure as large a share as possible of the matching 
funds. Please make your donation today and help us reach our goal to 
feed hungry families through this generous challenge grant opportunity. 
To donate to the challenge online, just visit www.finca.org/feinstein.

Raising funds for Clean Energy  
at FINCA Canada Fundraiser
FINCA Canada 
Board member 
Linda Wolfond and  
her husband Greg 
hosted a reception 
in their Toronto 
home during 
which guests 
learned how solar 
energy is changing 
lives and incomes 
for Ugandans.  
Sonali Rohatgi, 
who manages  
FINCA’s Clean Ener-
gy program, shared 
how the program 
is providing our 
clients in Uganda 
with the opportunity to receive small loans to purchase solar-powered 
lamps in bulk that they then sell at a small profit to their customers. Dona-
tions made during the event are helping unlock more solar opportunities 
for FINCA Uganda clients, and support the creation of brighter futures for 
entrepreneurs and their families.

Child of FINCA Tanzania client
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